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Redhawk Group adds more depth to its management team

Denver, January 08, 2007: Redhawk Investments Group, LLC today announced the
addition of Nicholas C. Kalavity as a Senior Advisor to the management team. He has joined
Redhawk Investment Group to lead many of the business development efforts including
client attainment, strategic alliances and sales/marketing. Mr. Kalavity feels “this is a unique,
compelling and timely opportunity and | look forward to working with Bipin and Redhawk’s
impressive team”. Mr. Kalavity has over twenty-five years of experience in a variety of
leadership business development, sales/marketing and strategic functions. Since 2001, Mr.
Kalavity has operated or co-owned consulting/advisory companies and focused on
supporting several start-up ventures including a long-standing business relationship with Mr.
Agarwal. In that capacity, Mr. Kalavity helped cultivate clients for off-shore management
service based services while also supporting strategic partnerships, fund raising and
providing other vital functions.

Prior to 2001, Mr. Kalavity held executive level positions with several notable
telecommunications companies and is graduated from U. of Texas/Austin.

Along with this, Redhawk also announced the addition of Dileep Reddy as a senior advisor to
the company. Dileep Reddy is an entrepreneur with extensive real estate development
background and experience. He has been in the commercial real estate portfolio
development business for the last 12 years. He has extensive experience in real estate
acquisitions, management of office space, construction management, leasing, loans and
contract negotiations. He has had a number of businesses related to commercial real
estate, cable television and broadcasting, Oil and Gas, and Coal Mining and Sales
services. He has a lot of history of acquiring low performing commercial properties and
increasing their value by bringing together a number of different elements. His
experience with real estate financing and organizations will be of great value to the
Redhawk team. Mr. Reddy commented that the domain specific nature of this project is
what interested him initially. He commented, “The growth in India at this time is the
beginning of the cycle and the team with the most value proposition for clients and
employees will survive the growth”. He also mentioned that the “Twenty Minute
Lifestyle” approach is very innovative and should also provide a lot of momentum to the
business idea.

Mr. Reddy has a MBA from Sangamon State University, Springfield lllinois.
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